GUIDE TO FUNDRAISING: CIRCLES OF INFLUENCE WORKSHEET




Step 1: Who is in your circle of influence?

Step 2: Why would that person give to this cause?

Step 3: Who would this person say yes to if not you?

Step 4: What is their potential to give? What request amount is right?

Step 5: How should this person be approached?

                                                                                   Step 1: Who’s in your circle of influence (pick one person per circle)


________________6. Civic/Community (recreation, political)


                                                                                _______________  5. Work (colleagues, business associates, vendors)


_______________4. Friend 


   _____________ 3. Neighbor 


             ______________   2. Family


             1. Self

Step 2: Why would each person give to this?





Person		Reason.
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Step 3: Who would they say yes to, if not you?
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2
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4


5








Step 4: How should they be approached? (letter, call, email, visit, party, lunch, in a small group)
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